
Persuasion and Argument

Moving people to a belief, position, or 
course of action.



Persuasion vs. Argument

● The two are often used interchangeably.
● Persuasion is a broad term, which includes 

many tactics designed to move people to a 
position, belief, or course of action.

● Argument is a specific kind of persuasion 
based on the principles of logic and 
reasoning.



The importance of the two … 

● In everyday life …
- Appealing a grade, asking for an extension on homework, etc.

● In academic life … 
- Defending your ideas in a debate, on a paper, etc.

● In writing …
- Irrefutably making your point, writing to be read, etc.

● In reading and listening … 
- Evaluating other’s arguments, recognizing poor reasoning, etc.



What is an argument?

An argument involves the process of 
establishing a claim and then proving it with the 
use of logical reasoning, examples, and 
research.



Essential Ingredients of an Argument

● An issue open to debate.
● Your position on the issue.
● Your reasons for that position.
● Evidence to support your reason.
- Experience, expert opinion, research, statistics, etc.



The Role of Your Audience
● Understanding your audience is key to effective 

persuasion.
● An argument is an implicit or implied exchange with 

your audience, so it’s assumed that they do not agree 
with you.

● Audience awareness is absolutely essential to 
successful persuasion and argument, therefore …

● KNOW YOUR AUDIENCE:
- What is their position on the issue? How strongly do they 

feel? Are they open-minded to other views?



Structure of a Classical Argument

● Introduction - Attention Getter
● Thesis Statement - Main Argument
● Background Information - History
● Reasons and Evidence - Research and Data
● Opposing View and Refutation - What others 

say and why they are wrong.
● Conclusions - Closing Statement



The Thesis Statement … 

● Is the most important statement in your 
speech.

● Is an assertion - a statement of fact or belief.
● Answers the question, “What am I trying to 

prove?”
● Lets the audience know the main idea of the 

speech.



Offering an Opposing View

● Addressing the opposition shows your 
credibility as a speaker.

● It shows that you have researched multiple 
sides of the argument and come to an 
informed decision.

● You want to show balance but remain firm.


